Purcell

Purcell Systems’ Purchasing Policies and Procedures
Who we are

Purcell Systems is addressing the $1.5 billion wireless networking equipment market with the
industry’s most advanced and cost-effective patented and patent-pending modular, outdoor
enclosure solutions to help ensure Wireless Broadband Communications uptime and protection.

By working directly with service providers, tower companies, and construction firms, we provide
“exact-fit” site solutions that support myriad power and environmental requirements. Quality is
only part of the successful equation. As part of our commitment to Fanatical Service™, we
support the customer’s goal of rapidly building their network at as low a cost as possible.

Our benchmarks

Because Purcell utilizes a lean manufacturing method whereby material flow has a direct impact
on our operations and productivity, we are always interested in meeting and working with
responsive suppliers who can provide Purcell with the highest quality components at the most
advantageous pricing.

As a profitable company and leading provider of equipment protection solutions for the
telecommunications industry, Purcell shares this success with our vendors by promoting and
maintaining mutually beneficial relationships throughout our supply chain.

Committed to open access

Success is measured in more than just dollars. It means being a good corporate citizen. That’s
why it is Purcell’s policy to place a fair proportion of our total purchases of goods and services
with Small Disadvantaged business concerns, Woman-Owned Small Business concerns,
Veteran-Owned small business concerns, and Service-Disabled Veteran-Owned small business
concerns. Accordingly, in the acquisition of supplies and services, every effort will be made to
encourage participation by such businesses.

Quality controls

Many individuals and companies rely on both the quality and reliability of our products, as well as
the high standards of our employees. In order to ensure that the components used in our
products are of the best quality, Purcell seeks to avoid any conflict of interest or the appearance
thereof. Accepting or offering cash, gifts or gratuities from or to any vendor, supplier, or other
person doing business or seeking to do business with Purcell Systems is strictly forbidden.

Additionally, placing Purcell business with relatives or friends, or working on a Purcell project that
will have a direct impact on the financial interests of relatives or friends is also forbidden. Any
deviation from this particular policy requires prior, full written disclosure to one's departmental
officer or fellow officer, who in turn will decide upon the appropriateness of the situation and make
allowances accordingly only when it is determined to be in the best interests of our customers.

Getting started

If you or your company would like to do business with Purcell, the first few steps include
familiarizing yourself and/or your company with our Terms and Conditions and Diversity Supplier
Program, and by filling out and returning the Supplier Representations and Certifications form and
W-9 form and returning both to Purcell’s Purchasing Department at
supplychain@purcellsystems.com or by fax to 509-755-0345. Once we have received your
information, our Purchasing Department will contact you. We look forward to building a dynamic,
win-win relationship with new suppliers and partners.
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